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One Day My Idea 
Will Shine 

 
 

 
 

“One day, my luck will shine” This is a line from a song I 

used to hear on the radio as a kid. Then, I got tired of waiting for 

my luck to shine and instead started working on my shining bright  



 

 

idea. The year is 1993. I’m sitting in my 10th grade classroom in 

St. Mary’s High School located in the beautiful city of Duala, 

Monrovia, Liberia, West Africa. The campus was surrounded by 

a tall brick wall. Though you could not see whats going on outside 

the fence, you certainly could hear the bustling noise from behind 

the fence. Right outside the fence is the world-famous Duala 



 

Market. I’ve known this market since I was a kid. Ask anyone 

what the market meant to them you will get several intriguing 

answers. I though, like to think of Duala Market as one of the 

great malls of Bushrod Island. In fact, it can be compared to Wall 

Street. The same can be said of Waterside Market, Red Light 

Market, Makola Market in Accra, Ghana and many of the great 

outdoor markets in Africa.  

I know you are laughing but think about it. African street 

markets have certain characteristics worth noting. 

- Everyone in the market had money on their minds. 

- Everyone in the market are either looking to buy, sell or trade. 

- There’s a lot of money in the market.   

Imagine for 

example if you 

were to own a 

huge share of the 

total business 

transactions in 

the market, how 

much money do 



 

you think you would make each time the market did well? Many 

do not dream of being in such a position but it’s possible, so try 

and give it some thought.  

Well, as I sat in my noisy classroom, I fell into my usual 

daydreaming routine. “Where can I get some money?” “What  

 

will I do with my life? What job will I get?” As I’m 

daydreaming, my mind would be awakened by some burst of 

noise outside the fence. “Me work in the market?” “Never!” I 



 

thought working in the market or selling anything as a street 

vendor was out of the question. I would tell myself  

“I was not in school to end up selling in the market”. In fact, 

our teachers would always use that eventuality to encourage us 

to take our lessons seriously. “If you keep failing you will end 

up selling in the market” they would say, as if it was a bad 

thing to sell in the market. We all saw ourselves working in the 

office or something.  



 

For me, life was tough, and school promised little back then. 

Looking out my classroom window, I felt that nothing I was 

learning was relevant. I could not connect what I was learning 

with my need for immediate cash. I was hungry all the time 

both in and out of school and broke. I need good cloths and 

shoes; can’t impress a girl. Where I’m I going?  Such thought 

would always run through my head. 

My Sierra Leonian neighbors use to bake cornbread and 

shortbread in the marketplace and some neighborhood boys 

would sell the bread for them and get paid at the end of the 



 

day. The boys would come home in the evening excited; they 

would have money in their pockets and food to eat while I’m 

hungry and without a clue where my next meal was.   

While on vacation from school the young brother of the 

owner of the business asked me to join them in the market. 

“My worst nightmare is coming through”, I thought to myself. I 

hesitated a little, but the lure of food and money moved me to 

accept the offer. After all, it’s my vacation from school. First day 

on the job was fun. Within a few weeks, I quickly learned the 



 

skill and got attracted to the fun of baking shortbread and 

cornbread. I was having so much fun that the brother of my 

friend saw an opportunity to increase his income. He would 

leave his brother in charge of the Duala Market branch with me 

as a helper, and he would open a new branch in Logan Town 

Market in Logan Town, another beautiful town close by. What 

fascinated me the most was how people were drawn to the 

product we created, and how eager they were to spend their 

hard-earned money for it.  



 

I had no managing say in the business but within a few 

months I noticed that my friend was not managing the business 

well. We were struggling with sales, we kept having left over of 

the bread and would discount at the end of the day; we were 

losing money every day which helped me understand not just 

the joy but also struggle of running a business. The business 

was “breaking down” or failing right before our eyes and then 



 

one day, we suddenly reached the end of the road. We had to 

close the business as there was no working capital. I felt partly 

responsible and sad.  

After that happened, I started thinking about why the 

business went down. “Would I have done better?” I then 

decided to open my own pastry company M & B Pastries Inc. I 

felt empowered just thinking about the newly found niche. I 

decided that if I’m going to start this business, I would have to 

do it differently. Didn’t want to repeat the previous mistake. I 



 

saw how much market there was for the product. I’ve learned 

the behavior of the customers and the business methods of my 

competitors. I immediately got to work developing the idea. 

Strangely, I started writing down what I would refer to now as 

my first business plan. I knew nothing about business plans 

back then in fact, I knew nothing about how to plan and run a 

business. The idea just kept coming as I was brainstorming by 

myself. It was a lot of fun brainstorming various ideas. 

The idea of baking from home and selling in the market 

was not new, but it was not part of my friend’s business 

method. It had made total sense to bake right there in the 

market where the customers were. But I really wanted to get 

me out of the market, hence, baking the bread at home. This 

thinking later helped me understand something about myself. 

As a kid, I was very skinny, and in Africa many equate skinny 



 

with lazy and I believed it too. Frankly, I was lazy, I thought I 

hated plain manual work. Instead of using my physical strength 

I would always try to use my brain to make the work easier 

though that was frown upon by some grownups in my 

community. For example, I would sit or squat to sweep the  

floor with a hand broom instead of bending my back. I found 

myself questioning, but to myself why everything should be 

done with our physical strength. We open beer bottle with our 



 

teeth, the mortar and pestle are an important instrument of 

cooking for hundreds of years.  While art is encouraged to 

some degree, innovation is not encouraged at all. Lack of 

innovation is deeply embedded in our daily living in Africa 

which makes life difficult. But as the image states, old ways 

never open new doors.  

It is said that necessity is the mother of invention. I 

wanted to take what was already out there and add my unique 

twist to it and repackage it into something new. That’s why I 

wanted to have the business right at home.  Among other 

things, no one was doing the same kind of business in my 



 

community thus, giving me a competitive edge. I can wake up 

and just start baking. I also thought I would have an early start 

instead of waiting for the market to open or had to leave 

because the market closes.  



 

Next, I decided in my business plan that I would work on 

the quality of the bread, including the professional image of the 

seller. I was trying to change many of the things I thought was 

wrong with the previously failed venture. To attract top 

salespersons, I would offer competitive payments and 

incentives. Like a profit-sharing commission, I will share the 

profit between me, the business, and the seller for each batch 

of bread baked and sold. I wrote all of this in my idea book. 

Making this plan I had no money but that was not a problem. I 



 

pitched and sold the plan to the girl who was our previous 

supplier. The pitch was simple. I will bake and pay her back, 

then order more raw materials. In time I’ll have enough capital 

to buy my supply in bulk. Somehow, she believed in me.  

Will it work? I had no idea. I hired my cousin as the seller. 

My cousin, Sammy was years my senior, had kids and always 

broke. However, his street-smart experience and selling 



 

capabilities together with my idea were a perfect match! He 

was quickly sold on the idea the first time I pitched it to him.  

On opening day almost all the bread was bought right 

from the oven at home before the seller could go to the 

market. So, he made his first commission without much selling. 

Before noon the first batch sold out. I immediately saw that my 

home baking idea was a hit. I would bake the first batch and go 

to school in the morning. The bread looked like those shown in 

the picture. Each bread was presented warm and toasty, with 

butter and individually wrapped in a sandwich bag, and sold for 

$5 Liberian dollars. That was a lot of money back then. I would 

bake about $500 worth of bread or more per batch. The bread 

will be completely sold out before noon. The seller would  

Me sell stuff in the market? NEVER! Selling in the market is 
or dropouts 



 

 

go to my school with the empty tray and encourage me to go and 

bake another batch for the lunch sale. By 5PM the second batch 

is complete and on to the third batch. The seller would come home 

and dump a ton of wrapped up $5 notes on the table. I was making 



 

so much money in the 10th grade I could not believe my eyes. Not 

only did the business elevate my life, but my cousin as well.  

 

I told the story to emphasize an important point. Before you 

can conquer the world, you must be able to conquer the 

ground you are standing on. That figurative “ground” can be 

yourself, your mind, your surroundings etc. It’s important to 

have a deep understanding of who you are as well as the 

environment and people around you. Starting that business was 

the beginning of my international creative and entrepreneurial 

journey. Looking back there are several questions I still ask 



 

myself to this day. What gave me the guts to start that business? 

Why didn’t lack of finance discouraged me from starting the 

business? These questions are very important because as a 10th  

 

grade Liberian student, I was not brought up to take such 

initiatives for myself, to recognize and act whenever I have an 

idea. Such thinking is usually left for the grown-ups. What 

subconsciously influenced me was the observation of the will 

power of my friend’s brother. I’m not sure if I  

 



 

started thinking after observing him or before. For one thing, he 

was an immigrant living in Liberia. I’ve experienced that many 

immigrants tend to take advantage of their new lease on life. But 

not all of us may have that opportunity for a new lease on life. 

That’s why we need to create our own opportunity. Instead of 

waiting for our luck to shine we need to act.  even if 

we can’t see clearly in 

the future. Some 

may daydream for a 

long time about what 

they desire while 

others execute. Steve 

Job said he tried to 

connect the dots in 

the past, not the 

future. The dots in 

the future will 

connect themselves. That’s why I 

felt the need to write this book. Though it may not be the best 

publishing work, the message is clear. Apart from some 

immigrants, many Liberians from our past generation neglected 



 

innovation and unknowingly discouraged us from reaching out. It 

was never taught in school or highlighted. We all had to relearn 

everything. While in Ghana I started a business with my friend 

shipping smoked seafood to the United States. We successfully 

made our first shipment and earn some money from the sale. That 

was my first international earnings while living in Africa.  

In time I would go on to rediscover and reinvent myself 

when I came to the United States by starting a powerful 

homebased business ASCADEX using the same strategy and 

https://www.ascadex.com/


 

method from the baking business. I had an office job working in 

an Intellectual Property Law firm  

as a patent illustrator. One day I decide to set up a website and 

offer the service but under my own company. Before you look 

everyone around the world needed my service including patent 

law firms larger than my job. What make this business powerful 

is that it is deeply embedded in patent law firm’s business so their 

clients are my clients and they cannot really help their clients 

without me handling certain aspect of their service. I can  

http://ogrp.com/


 

run the business from anywhere in the world making the same 

amount of money 

that you would 

make sitting in an 

office in New 

York. All the work 

I get from around 

the United States 

can be done right 

from home on my 

computer.  I get 

clients from as far 

as the EU, Israel, 

and the UAE. This 

is not an easy thing 

to do in the United States. To create a homebased business with 

living income. I was working in the office for a Patent Law Firm 

as an employee when I started the business on the side. I 

remembered visiting Monrovia for a month in 2010, and it was 

my business that provided me with income while in Liberia for a 

month. I bought a generator and some internet, fired up my laptop 



 

and started working on projects I took with me as soon as I got 

there. I would work and partied which made my trip worthwhile. 

It was strange working from Liberia, I told myself that if I can 

make money in America from the comfort of my home in Liberia, 

I’ve broken my own record because we all want to come to 

America to find work. I saw so much business opportunity in 

Monrovia. I remembered getting paid for a project while in 

Liberia, I walked to the bank in Liberia to withdraw money I sent 

to myself from America via Western Union. The bank teller girl 

looked at me with wide eyes and said, “You are the Sender and 

the Receiver?” That was the best feeling ever. Three months 

after I left Liberia, I quit my job to work full time for my company 

and within a year my formal job became one of my clients. 

 Since 2010 three months after I left Monrovia I’ve worked 

fulltime for my company and still have enough time to get a full-

time job if I needed to, but I’ve decided to use the free time to 

think, to be more creative and to publish. I’ve prepared several 

online courses to help inventors around the world. I’ve also 

written several books on patents and was awarded a U.S. Patent 

for an innovative product I invented and designed with my friend. 

See certificate above.  

https://www.ascadex.com/product-page/provisional-patent-application-help
https://www.ascadex.com/product-page/provisional-patent-application-help


 

 

 

 

We can use the same thinking to sell to Americans 
and Europeans. Yes, you can create something right 
there in Liberia and sell it to the Americans and 
Europeans without leaving Liberia. You can even 
get an American office job while living in Liberia! 

“If you keep failing you will 
end up selling in the market” 



 

Starting a business does open many other doors. Looking to 

the future I’m not afraid where I end up. I know how to earn 

money from any country on this planet without starting from the 

bottom. In my study of human behavior, one thing I notice time 

and again is that no matter where you are, humans behave the 

same way. The advertisements created in America are just as 

powerful and effective in Africa or anywhere else. We all can still 

remember the Lucky Strike, Colgate and Coke commercial or 

many American and British commercials by heart to this day, 

even the songs. The world advertising industry use this playbook 

time and again in Africa and around the world and we all follow 

along spending all the money we don’t have. But I noticed also 

that we can use the same thinking to sell to Americans and 

Europeans. Yes, you can create something right there in Liberia 

or other countries in Africa and sell it to people living in America 

and Europe without leaving Liberia. You can even get an 

American office job while living in Liberia and in some cases, 

nobody would care what college you went to or what degree you 

have. They are more interested in if you can do the job right and 

if you are honest! Once they trust your industriousness, they will 

keep coming back. Anything people in the rest of the world can 



 

do you can do. But we need to develop the right motivating and 

creative mindset. That’s the purpose of this book series.  

 
 

The book series is written mainly for young Liberians or 

students from other African countries. All can benefit from the 

contents of this series. Many Africans want to leave the continent 

in search of better life while others are afraid to go back because 

they cannot survive the hardship. No need to be afraid. This book 

series which is the first of several more volumes to come, will 

help you reinvent yourself and give you the details of how to 

come up with business idea or a product idea as a Liberian and 

offer it for sale to Liberians, Africans, or to people around the 

Simple Definition: Inventors are individuals 
like yourself who come up with or 
invent/create brilliant ideas for products or 
business, and make sure no one steals their 
ideas. The idea or product is called invention. 
Can you think of an example? Facebook 

   



 

world. There are lots of money right there in Africa and around 

the world. People literally want to spend it on you. You will learn 

to be a creator instead of a customer. To value your skill and sell 

it for big bucks. In 

college, your thinking 

will be geared toward 

creating jobs instead of 

hoping you get a job 

that do not exist after 

you graduate. That is 

the attitude of many 

young ones I’m 

mentoring. To be clear, 

I’m not saying don’t get 

a job, but that should 

not stop you from 

accessing the value of 

your capabilities and 

exploring ways to start a 

business. The world 

economy is rapidly changing, and we are in the gig economy and 



 

we have all the tools available. Ideas such as Facebook and Uber 

are not difficult ideas. You could have been the one to come up 

with such an idea if you were prepared. The business you create 

could be the business that will not just you up but many in Liberia 

and the rest of Africa. 

In the various volumes of this series, you will learn about 

human behavior and how to use it to your advantage. The skill 

you learn will be useful whether you live in Liberia, United States 

or anywhere on this planet. I strongly believe this book series 

should be made available to all students in Liberia and taught as 

a course in school in Africa. I wish I had this book back in St. 



 

Marys High School in 1993. The information from this and 

subsequent books details experiences gained through my life as 

an entrepreneur living in Liberia, Ghana and the United States. It 

also details my work with thousands of inventors from around the 

world. Many products I’ve worked on can be seen on the shelves 

of Walmart, Target, Gucci, Lululemon, and many other stores 

around the world. I have worked on products from aircrafts and 

automobile parts to baby bottles, footwear, watches, drones etc. 

Some of my clients appeared on U.S. TV show Shark Tank and 

were recognized for their invention ideas. Some of these inventors 

first contacted me when they had their idea, so they benefited 



 

from the advice and conceptual help I gave to help them protect 

and develop their ideas in the United States. I want to do the same 

for you.    

Obtain our other books or download for free at by going to 

www.ASCADEX.com/HomeBusiness Through this and all my 

other books and training courses, I will show you how to mine 

and protect your intellectual wealth, that is, the ideas you’ve 

gained through all your experiences in life and use it for your own 

benefit. We will discuss the creative properties of your mind 

known as Intellectual Property. You will learn how to create 

products from thin air and have people buy it from you. Share this 

book as a gift to your son, your daughter, or new graduate or 

anyone who needs an inspiration. It is my sincere hope you too 

will use this book effectively to achieve your inventive journey. 

May your idea grow like a mountain and shine brighter than the 

sun! Follow us on Facebook, Twitter, Instagram and LinkedIn. 

Subscribe on YouTube 

Visit our Invention Websites: 

ASCADEX Invention Company 

Online Invention Education Network 

  

http://www.ascadex.com/HomeBusiness
http://www.facebook.com/patentdrawings
http://www.twitter.com/patentdrawings
https://www.instagram.com/ascadex_patentdrawing
https://www.linkedin.com/in/autrigedennis/
https://www.youtube.com/channel/UC91a1siiDQ617Drj3uSttqA
https://www.ascadex.com/
https://www.ascadex.com/
https://www.ascadex.com/homebusiness
https://www.ascadex.com/homebusiness
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